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New Book Educates Home Buyers About Post-Frame Residences

elcome to the August issue
of Frame Building News.
Post-frame construction
has evolved considerably
over the years.

Pole barns started as simple agricultural
structures. Early structures were built with
trunks from native trees that resist decay
and boards or corrugated metal for walls.
These were functional, often temporary,
buildings that were designed to do a job.

Today, a post-frame building can be
anything from a basic warming shed to a
beautiful custom home. Native tree trunks
have been replaced with highly engineered
laminated wood columns, and what was

once a simple construct has evolved into a
modern, highly engineered process.

One of the difficulties confronting post-
frame construction is communicating
the changes and possibilities of this type
of construction to home buyers, zoning
officials and lenders. Regarding home
buyers — we've accepted that challenge!

We just sent our third book in the Pro
Tips On series to the printer. Titled Pro Tips
On: Your Post-Frame Home, the book is now
available through Amazon in both hard
copy and digital formats.

With a recession, increasing interest
rates and inflation, we are entering an
interesting time. But every challenge is also

an opportunity. The cost savings offered
by post-frame construction over other
construction methods may present an
opportunity to increase market penetration
in residential construction. But home buyers
will not buy what they don’t understand.
Please feel free to share information
about Pro Tips On: Your Post-Frame Home.
The first step in selling a post-frame home
is communicating that this IS NOT a pole
barn. That is the basis of this new book.
Help us help you. And let’s grow the market
presence of post frame, together. FBN

Gary Reichert
Publisher

Plan on a Ritchie and add
guaranteed value to your barn.
Our automatic waterers are
durable, easy to install, and
carry an industry-best 10-year
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Partner with us on your next build. Visit RitchieFount.com/Builders
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By Frame Building News Staff

Keller Barn
Upperville,
Virginia

his handsome
barn's owners
had one request:

that the project be completed
quickly and King Construction
complied.

This is a 38’ x 52" x 10" barn
with four stalls, tack room, feed
room, wash stall and utility
room.

The stall backs are tongue
and groove southern vyellow
pine; stall partitions are of
double tongue and groove pine
with powder-coated grills. The
stall fronts are King standard
stalls with steel frame doors
and dropdown yokes and mesh.

The siding is pine board and
batten. The roof is standing
seam with 4' painted steel and
copper cupola and louvers.

The floor is concrete except
for the stalls, which have rubber
mats on stone dust.

The custom doors are cedar
split with tempered glass and
crossbucks.

Photos courtesy of King Construction, LLC
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Iron Gate Farm
Allentown, New Jersey

his  distinguished  King
Construction build is a 36' x
36' x 10' stable with an 80' x

180" x18' indoor riding arena attached.

It features six stalls, a tack room, feed
room, wash stall and lounge. Upstairs is
living space in the form of an apartment
and storage.

The stable stalls are tongue and groove,
stall front grills are mesh powder coated
with swinging feed doors. Each is
outfitted with a stall fan and cameras.

The floor is stone dust with rubber
mats for equine comfort. It has Hardi
siding with pre-painted Boral trim and
architectural shingles.

The doors are powder-coated
aluminum. There is a 6' cedar octagon
cupola with windows and horse
weathervane on the copper roof.

Photos courtesy of King Construction, LLC
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Dutch Delight Barn
Shelbyville, Kentucky

entuckiana  Building and
Development built this barn
: to complement the house
under construction and to match the
features of the house. This Wick building
boasts a custom-stamped
concrete floor and Wick
stalls with custom tack
room and wash bay. The
Dutch doors, an attractive
and functional choice,
are easy to work with and
complete the build.

Photos courtesy of
Kentuckiana Building and Development, LLC
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European Barn
Shelbyville, Kentucky

his 38" x 72" Wick custom
horse barn was designed
by Kentuckiana Building

and Development with eye-
catching highlights including
custom  European front
stalls by Lucas Equine with
a rubber paver aisleway, and
all custom wood beams.
The lighting is gooseneck
lighting, and all LED lighting
including the chandelier.
This building features a
kitchen and living space with
two bathrooms and laundry
area.

Photos courtesy of
Kentuckiana Building and Development, LLC

WWW.FRAMEBUILDINGNEWS.COM 11
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Gaier Barn
Laughlintown, Pennsylvania

This private barn was built by King Construction
Company, LLC. The clients requested that the
barn match their home in style and color as
closely as possible. This is a family King had worked with
before and they were relocating and needed something
similar built.

Itisa 34’ x 32’ x 10’ barn with three stalls, a tack room and
a closed stair to the loft for storage.

The stall backs are made of tongue and groove southern
yellow pine, stall partitions are tongue and groove pine with
powder-coated grills. Stall fronts are Euro-King sovereign
style between columns. Each has a Nelson waterer.

The siding and trim is pine board and batten with a
standing seam metal roof. The center aisle is rubber pavers
set on stone dust.

There is a 3’ square cupola with louvers and weathervane.

The custom doors are cedar split slider doors with
tempered glass and crossbucks. FBN
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Choosing a Long-Term
Answer to Structure
Foundations

M By Anthony Brass

ost-frame  buildings face
much throughout their lifes-
pan, including the elements,
temperature swings, animal
and machinery contain-
ment, and the conditions that increase
potential for rot in the posts. When
meeting with a customer, oftentimes they
know the extent of the rot in these critical
components of the structure.

After determining or confirming the
degree of the problem or how many posts
need tending to, find out which option is
best and if they want to replace all the
posts or only portions of those affected.
The decision comes down to finding
long-term solutions to rotting issues; the
goal is to improve a structure so it lasts
longer.

Wood is subject to rotting over time,
whether it’s treated or untreated. “Over
time, all wood in the ground is going to

- fail,” says President of Perma-Column,

- ! : & W Mark Stover. “Treated wood doesn’t
T s ) e make itlast indefinitly

iy . The post is most susceptible below

3 = : " b grade. The portion below ground is where

bt T - ‘F 3 R -3 the mixture of air, water and bacteria af-

: 3 2 fect the post, and ultimately causes rot.

e

-
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This rot travels as far up as the moisture
goes, Stover says. “It’s not the whole post;
the rotted portion may only be 2 feet”
Post-frame is designed to put wood in the
ground, but potential post rot issues aren't
prevalent in every case. “Every building’s
different; every location’s different,” Stover
adds.

If you can't see the rot and there still are
fears, it’s in wood below ground and could
be traveling up the post. Take a pencil or
screwdriver into the post to see how easily
it goes in. If it’s rotted there won’t be much
resistance, and requires action to save it.
“The structural integrity of the building
needs to be addressed,” says Stover. Posts
that lunge forward easily when pushed
may be another sign of rot. Or, the skirt
board may be soft.

Older post-frame structures should be
inspected on an annual basis. “The older
the building is, the more inspections
youve got to make,” Stover cautions. He
adds all with post-frame owners should be
vigilant about the foundation’s condition.

“Everybody who’s got wood in the ground
should be checking their posts. If you've
got one rotted post, you probably have
more than one,” Stover says, adding you’ll
likely have to replace and repair it instead
of taking the risk of waiting.

The potential for post rot increases
based on the combination of the soil, air,
moisture and other conditions. Stover
says it also depends on the location of
the building. “If you're in a low-lying area
you're going to have issues. It depends on
the water table and the soil conditions”

Co-owner and Manager of Business
Development of Meyer Building, Matthew
Gerber, says another sign of potential rot
is a noticeable sagging in the eaves and
gutters. Other locations give a telltale sign.
“The edge of the outside of the building
gets a little ‘spongy’ if you push against
it Gerber says. Other signs include a
post that is “necking” or narrowing, or is
flaking.

One overlooked factor is the trend
where wood posts are sourced. Today’s

UNLOCK YOUR POST-FRAME POTENTIAL

treated wood lumber companies are mak-
ing posts out of younger trees from sus-
tainable sources. Wood density in these
trees is less than those that are older and
grown in the past, Stover says. These new-
er trees grow faster and are harvested ear-
lier so the density isn't the same, leaving
them more susceptible to rot. The wood
from younger trees is not as tight, poten-
tially affecting the strength and long-term
viability of the lumber. “Wood is not the
same as it was in the past,” Stover says.

Post Solutions and Options

Owners must decide whether to solve
their post rot issues permanently or for a
long-term period. Their budget, product
preference, and how long they desire to
prolong their post-frame building deter-
mine their ultimate decision.

One option is to replace the entire
rotted post. Dig down to where the
rot is in the wood and cut the rot out.
Place in long, precast concrete posts
into the ground, substituting the wood

Perma-Column is engineered for efficiency, strength, durability

embedding wood in the ground.

B Permanent foundations maximize building life

B |CC-certified for quicker permits and approvals

B Columns and brackets are readily available

Build better. Build stronger. Build to last.

Contact your distributor today!

PERMA  [E
COLUMN. %%%

permacolumn.com E:

Recent surveys at NFBA show that post-frame
builders are increasingly building on permanent
foundations, abandoning the old methods of
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The Rot Cause

Many know how to inform another there is
rot in a post, but not accurately specify the
reasons why. Ken McDonnell of Post Pro-
tector said specific conditions in the ground
must be present for rot to occur in posts, but
first understanding decay is a priority. The
action of soil-dwelling microorganisms feed-
ing on wood fibers is the main reason rot oc-
curs. These decay fungi are in our ecosystem
to recycle the nutrients of dead plants back
into the soil to fuel “new” growth. The lumber
used in post-frame is technically non-living —
the microorganisms innately feed on these
posts.

McDonnell says there are four links to the
chain of decay: oxygen, temperatures ranging
between 40° and 100°F, moisture and a food
source. All conditions all must be in place for
these microorganisms to thrive. You have to
break one of these links to prevent or stop
decay. When a post is pressure-treated or
chemically treated, the wood is “poisoned” to
deny microorganisms access to eat. “We are
trying to break the food source link,” McDon-
nell says.

This chemical layer applied to posts
breaks down and depletes over time, leav-
ing the wood susceptible to these fungi;
their food source is available. “When you put
a pressure-treated post in the ground, you
know that Mother Nature will win that battle.”

otectorbarrier syst
_Isy:ofﬁpk_t If_.rote‘g'tp‘r_. yim

Specially designed, flexible sleeves or cov-
ers slide over and encase wooden posts from
the bottom and below grade up to above
grade. These separate the treated posts from
sail. The sleeves, made from similar materi-
als as landfill liners, prevent chemicals from
leaching out of the post, denying the cycle of
rot. These barriers stop the food source “link”
while retaining the post-frame, post-in-the-
ground technique.

for a permanent solution. The wood is
elevated above ground; no part of the
post is underground to succumb to rot.
Steel-reinforcing rebar in the concrete is
robotically welded to a %4” steel powder-
coated bracket that encases wood above
the ground. Concrete is then poured
around the precast concrete column and
up to ground level. “Youre building a
concrete-pier system that you're pouring
at the field level. You're eliminating any
issues with wood,” Stover says. Each
affected pole can be treated this way, or
all can be replaced at once.

The other option is to repair an area
on a single post that’s rotted out. Dig
down to the area on the post where it’s
affected and cut out only the rotted por-
tion. A %” steel bracket is bolted to the
unaffected, solid section of the wood.
The concrete is then poured into the area
down around the post and up to the bot-
tom of the bracket. “The steel brackets
are powder-coated and designed to resist
corrosion and weather;” says Stover. An-
chor brackets with rebar are inserted into
wet concrete or into an existing concrete
foundation that has already been poured
and cured. These can go into a concrete
footer or on a floating slab.

Wear Sleeves

When clients want a solution but have a
budget, placing a steel sleeve over the rot-
ted post is a viable solution to strengthen
a weakened foundation. Repair sleeves
provide a long-lasting base for a post-
frame building. These reinforce and sta-
bilize existing wood columns that have
deteriorated from rot, separating the
column from the soil to prevent further
decay. But not all are created equal.

These high-strength sleeves are made
from 10-gauge galvanized steel (G165).
These include 14 corrugated bends for
durability to significantly increase the
life of the post column. These sleeves are
also practical, as they are inserted into
the ground around a column, and don’t
include any digging. “The corrugated
bends gives us an anchor point to push
it in,” says Steve Beach, owner of Savage
Building Systems. They use custom hy-
draulic drivers to push these sleeves into
the ground around the rotted post.

16 FRAME BUILDING NEWS — AUGUST 2022

The sleeves are fastened to the post
above grade with 12 engineered lag bolts
each with a 5,000-1b shear rating (grade
5). These are designed with built-in uplift
anchors to use the building’s uplift com-
ponents to solidify its foundation. The
shear point is where the column meets
the ground. This point is where the load
of the building is transferred into the
ground. A sleeve changes a shear point
from “grade” to 2’ “above grade” for re-
inforced strength, extending the life of a
post-frame structure.

Beach further recommends using
sleeves, reiterating these work in con-
junction with the building. “We’re able to
utilize the building’s original uplift and
foundation components.”

‘Posting’ Further Information

Beach says they work on many older
wooden farm structures to save them.
Savage Building Systems also corrects
any settlement issues many buildings
face because of rotting posts. They use a
laser to quickly detect and confirm any
settlement problems due to rotting in-
side. “A lot of these buildings that have
decay have settlement issues,” Beach cau-
tions.

He adds you should check the doors.
When a building has rot issues that
compromises its settlement, he says the
doors may not open correctly, further
indicating a problem. Beach says in
many instances the owners don't know
the building is suffering from post rot.
He says a windstorm comes along, and
blows a portion of the wall in. Or, they go
to open the doors and decay has settled
in, preventing doors from opening. He
adds many of these clients are looking
for quick fix that provides a long-term
answer.

Beach recommends carrying your
products with you to present to a client
before a decision. In addition, he shows a
video how these work, if the client hasn't
already seen them online.

After any presentation - and it’s clear
that some posts are still strong while oth-
ers are compromised from rot — the cus-
tomer has to make a decision.

“It’s based on economics at that time,”
Gerber says. He recommends going over



the prices for each option with them.
Afterward, Gerber says the customers
should ask themselves if they want to save
their building by repairing, preserving or
replacing the posts.

The location of where your work be-
gins plays a factor. Gerber says the posts
are accessible from the exterior of the
building. The work starts by pulling back
the steel wall of the structure or loosening
it from the outside to access the base of
the post. It’s important to ask your client
questions first about the surroundings

\
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More daylighting options. More easily.

SunSky’s first-in-class durability, high perfor-
mance and superior light transmission are ideal
for roof, side and skylight applications. So you
can expand unique design possibilities, reduce
energy costs, and enhance environments with
more natural light. Available in several opacities,
including Soft White, SunSky is backed by a
10-year warranty.

I

Before & After: The left is a structure with post rot; the right is after post reinforcement and leveling. Photos courtesy of Savage Building Systems

before repairing or replacing posts from
the outside. Ask how they are using the
building and if there’s equipment, shop
benches or shelving or other heavy ob-
structions near the rotted posts, Gerber
says. He says to let the customer know
you can access the posts from the outside
so they don’t have to move these items.
But inform them there’s additional cost
to work from the outside and peel away
metal or pull it up to access the ground
and rotted post.

Match virtually any metal
profile with SunSky.

Simply select from
the world’s largest
profile catalog. Need
to match a custom
profile? Using Palram'’s proprietary MetalMatch
technology, we can custom-match virtually any
metal profile — fast!

[ el INY TECHNOLOGY

Conclusion

Many builders focus on new construc-
tion for clients, which solves rotting issues.
Some post-frame owners are simply look-
ing to maintain their current structure and
prolong its use. Probe each customer to
find what they want and decide on the best
course of action.

Give options with whats proven to
work. Stand behind your products, and
work that preserve their building. Gerber
says, “Give the customer confidence that
this is going to work” FBN
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Educational Plans Announced

Construction Rollforming Show Takes Place In New Orleans, Oct. 26-27

f you roll form or use benders or
brakes to form panels, channel, stud-
ding, soffits, gutters, carport or other
metal construction components,
the Construction Rollforming Show
is a must-attend event. The educational
programming and exhibitors are tailored
specifically to companies that roll form or
metal form for the construction industry.

The Third Annual Construction
Rollforming Show will be held at the
Ernest N. Morial Convention Center in
New Orleans, October 26-27, 2022. The
Show is 100% dedicated to construction
roll forming, making it the place to learn
about best practices, the equipment and
materials that will help make your roll
forming business a success.

Unlike previous years, all of this year’s
show passes are all-access: educational
programing and exhibit hall entry are
all included with the $50 pre-registered
admission. (Admission is $75 at the door.)
Families are welcome; children under 14
are admitted free with an adult.

Visit www.constructionrollformingshow.
com for details as they develop. FBEN

Wednesday, October 26, 2022*

8:00-8:45 Metal-to-Metal Fasteners Underlayments

New Orleans has lifted its 9:00-9:45 Coil Coating Basics Benefits of Design Software

mandate requiring proof of 10:00-10:45 Bending Trim and Flashing Polycarbonate Panels

vaccine or negative COVID 11:00-11:45 Condensation Protection Sales Process

test to enter certain busi- 12:00-12:45 Coil Irregularities Ventilation and Ridge Vents

nesses. Individuals are not

required to wear a mask 12:30 Exhibit Hall Opens

or face coverings, with the

exception of healthcare

facilities and long-term 1:00-1:45 In Demo Area: Carport Roll Forming Lines

care settings, as specified

in Federal guidelines. 2:00-2:45 Sealants Standing Seam Clamps
3:00-3:45 Using Pro Tips On as a Sales Aid Software to Improve Quality
4:00-4:45 Fasteners Metal to Wood Coil Gauges and Specifications

Event Venue:

Ernest N. Morial
Convention Center, 900
Convention Center Blvd.,

Exhibit Hall Closes -

Thursday, October 27, 2022*

New Orleans, LA 70130. 8:30 Exhibit Hall Opens
Host Hotel: 9:00-9:45 Snow Retention Types and Roll Former Maintenance

Omni Riverfront Hotel, Applications
701 Convention Center 10:00-10:45 In Demo Area: Portable Roll
Boulevard, New Orleans, Formers
LA 70130. (For reserva- 11:00-11:45 Software for Efficiency Closing a Sale
tions, call 504-524-8200; 12:00-12:45 Shearing Contest

mention Group Code

102422CNSTRF) 1:30 Exhibit Hall Closes
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*Educational schedule subject to change
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_ PRO TIPS ON e
New Release! Pro Tips On:

Your Post-Frame Home g?meDST-FRAME

Are you looking for a consumer resource to help you market
your business? Look no further. Pro Tips On books are designed
to help if you are looking for a resource to: BOITED @Y TRACY L SCHLBERT

« Teach customer prospects the advantages of post-frame home
construction

« Solve communication problems by sharing the same reference

» Show potential customers the quality of your work in a
customized book

« Establish yourself as an information authority

o Debunk myths potential customers may have that stop them
from going post frame

Consumers will learn about building site considerations,
cost-saving benefits, expert ins and outs that will enable project
success. The gallery of homes will inspire consumers in designing
their build.

Buy now! Consumer version available at Amazon.com: https://
tinyurl.com/25aev5n7. FBN

Panel Rollformers
Titan, Signature & Patriot

Trim Rollformers
Single & Multi Profiles

Slitting Lines
Stand Alone, Cut to Length, & Slit to Recoil

Decoilers, Upenders, Shears
and much more!
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888.284.6794 | www.mrsrollform.com
info@mrsrollform.com
4511 N Freya St. | Spokane, WA 99217 METAL ROLLFORMING SYSTEMS
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ennis Marion was working in the wine
industry in California for 20 years be-
fore starting as a distributor and manu-
facturer. He was looking for something
new to represent. Marion recalls his in-
terest in an extruded plastic, high-tensile wire fence
an Alabama business had invented. Marion and his
group became a dealer for this company and their
new fencing. “It was an interesting safety fence,” says
Marion. “We thought it was fascinating” The group
was officially in the horse industry.

Marion says the new fencing was installed on
a ranch owned by a movie star in Santa Rosa who
was running cattle, even though the fencing was de-
signed more for polo ponies. The inventor of the fence played
polo. He once saw horses get injured in a substandard fence, so he
wanted to make a safer fence for horses and other animals. “These
had to be engineered because of the turns, the corners, the stops,”
Marion says. These types of advanced products in the equine in-
dustry is what attracted Marion. He understood the demand for
high-end materials and containment structures that were reflect-
ing the horse owners’ love of these animals.

They started getting more into animal barns. Soon, Marion
was working with architects who were designing interiors. This
is when he started going international; Europe was pushing out
higher-end equine products and living spaces.

“I was starting to import stalls from Holland” Marion adds the
company they worked with was considered the finest manufac-
turer of horse containment in the world.

After importing from the Dutch company for a time, Marion
and his company eventually broke away. They started developing
their own products in the US. He discovered there wasn’t any-
body manufacturing high-end stalls in America.

“We were the first ones to come out with a European-style
stall in this country,” Marion says proudly. He adds horse owners
overseas desire “frilly” quarters for their animals, and that this
has been the case since the ’40s. Marion relished the opportunity
to offer these refined spaces to clients in this continent.

The equine facility industry is traditional. Marion recalls
their early clientele were Europeans only interested in buying
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The Alpine Stall Kit. Photo by Innovative Equine Systems

European-made products; these customers included visitors
from outside of that continent. Many were used to purchasing
high-end products from England, Sweden and Germany.

The owner and president of Innovative Equine Systems says
they had found a fascinating niche in the market. Americans
were looking for much higher quality in their horse stalls without
having to turn to Europe. “People were looking for an alternative
to the ‘jail cell” Marion says there was a pent-up demand and a
need to upgrade from the antiquated containment.

“All of sudden, people were very interested somebody was
manufacturing quality products that they originally had to buy
out of Europe”

Marion says back then, before they improved the industry here,
many in the US thought “high-end business” was panelized con-
struction. Innovative Equine changed this mindset and standard
in the US market, working with architects who started designing
stalls to match houses. In addition, the company developed high-
end interiors including safety and maintenance features.

Aesthetics and higher-end products weren’t the only reasons
clients wanted European-style stalls; they wanted the open style
for their horses, too.

“Horses are social animals; they like the open stalls. People
were aware, even though they had large horses, they wanted to
interact with other animals in their facility but also the people,”
Marion says.




Horse Talk

Innovative Equine Systems manufactures custom, classically
designed stalls, partitions and doors for barn interiors, profes-
sional hardware and accessories such as finials, automatic horse
waterers, rotating wash wands, bridle racks or door magnets, and
specially made equine flooring. Post-frame structures are perfect
for the company’s components and accessories. “The pole barn
really lends itself to this kind of industry;” Marion says.

Their clients include those upgrading existing structures or
stables. “We do a lot of remodels,” Marion says. “I tell them I need
photographs and I need a wish list” This initiates the conversa-
tion and starts the creative process. “If I'm starting with blue-
prints then I bid against the blueprints and a wish list”

He says they work on projects where the owners “don’t exist”

“We’ve done work for very high-end facilities that are ‘secret’
and are ‘coded.” Marion says for these clandestine clients they’ll
fly in and will only meet with the contractor. They deal with sev-
eral different scenarios and workers at a time. “I work with a dif-
ferent general contractor almost every day”

Product Gnaw-ledge

Some horses have vices (chewing, cribbing) that are destruc-
tive to stall doors. These vices compromise the walls and doors,
leaving gashes and holes. Innovative Equine Systems develops
products that solve issues like this. Marion says these horses
chew on softwood, so they came up with a solution: use hard-
wood lumber in stalls and all-steel construction. Hardwood is
more difficult for horses to bite. “It’s harder to eat hardwood
than it is to eat softwood,” Marion says. They import their own
hardwood from managed forests in Borneo and Malaysia.

Horses are prone to developing respiratory diseases after liv-
ing in stalls with excessive dust buildup on floors. The company
designed a proprietary, recessed stall floor. These are water-
proof, non-slip rubberized floors with drains that prevent un-
healthy dust accumulation. “We’ve developed a concept that in
the long run is better for the horses and for maintenance.”

The company offers a quick-installation Alpine Stall Kit as
a containment option for those on a budget. “It’s simple for
homeowners; it's almost a DIY,” Marion says, “or it’s for general
contractors to use when looking for projects” This gives another
avenue for many looking for alternatives when remodeling.

“We just finished a project for draft horses using this kit - this
handles a large animal or groups of farm animals.” He said this
project in Utah included posts only on 5’ centers, and that the
kit worked well. These kits have a door, a gate, a couple of wings
and are capable of enclosing openings of 5 to 18 feet.

Project Plans

Most of their company’s work is post-frame, and Marion
says the majority of orders are for pole-barn facilities. He’s keen
on maintenance and cost issues on a project and understands
clients’ needs.

“A lot of people are really knowledgeable about what they
want” He adds the conversation starts with them. “I'm not one

to tell them what to do. Sometimes we work on a budget issue,
sometimes it’s a preference. I'll jump in when needed and throw
out some ideas.”

The company is working on a high-end project in southern
California that has multiple horse trainers on-site. Marion al-
ways listens to them, as they know the horses’ needs. “Trainers
are involved and have an opinion, and they have the ear of the
owners.” He says he spends a lot of time with the architect on
these projects. They’ve been working on these high-end projects
for the past 20 years. He adds sometimes an owner will have an
architect to work and collaborate with. “T’ll help consult or lead
them if they’ve never done equine architecture.”

Marion says some contractors are more attentive than oth-
ers, but always finds the experience rewarding. “I enjoy working
with general contractors all around the country”

Marion has others in his family who entered the world of
equines first. He remembers his daughter starting out with a
deep interest in horses before him. “My daughter was a three-
day [equestrian] eventer. It was almost coincidental more than
anything, he recalls, saying again he got into the industry
because their venture was exploring such an interesting niche
in the market. FBN
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INNOVATIVE EQUINE SYSTEMS

¢ D.lY. Horse Stall Kits
¢ Aisle, Stall & Paddock Flooring
¢ New Construction & Remodels

Www.equinesystems.com
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BUSINESS CONNECTIONS //

HELP WANTED!

DIRECT METALS INC (DMI) is seeking experienced independent sales
representatives to call on roofing supply, building materials distribu-
tors as well as independent metal roofing roll-formers for the states of

Maryland, West Virginia, Tennessee, Arkansas, Alabama & Missis-
sippi. Products include threaded fasteners, roof flashings & other
accessories for metal, commercial & shingle roofing applications.

L

Please email your line card or resume
to dave@directmetalsinc.com.

RE-COILING

SLITTING & BLANKING

METAL 419-896-2200
EXTER|0RS www.MetalExteriorsRoofing.com

CURTOM M Th| ROO0 WG AMD

~ Custom slitting & coil processing
~ 38 Different colors

~ Quick turn around times

~ Nationwide shipping

e Screws °* Closures °* Ridge Vent
¢ Pipe Flashings * Butyl Tape * And much more! %

__ S bl

Ph: (334) 283-4030 - FAX (334) 283-4032

BES AFE-WAY

_
I l GARAGE Doﬂnsﬂ - Zometel.

ke
A Lifetime of Quality and Relationships
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MATERIALS TRAILER

DESIGNED FOR METAL ROOFING
AND POLE BARN INDUSTRIES, .=
TRANSPORTING BUILDING e
SUPPLIES AND
RAW MATERIALS

el

=

Pine Hill

Dirtven by You.

PineHillTrailers.com | 717.288.2443

PI.AIN COMMUNITIES BUSINESS EXCHANGE

We provide helpful connections through a monthly print magazine.
Promote your business to Amish and Mennonite communities who still rely
on print magazines. Mailing 80,000 copies monthly.

D] advertise@plaincommunities.com

C (717)362-1118 @ plaincommunities.com

ISYOUR WEBSITE
WORKING FOR YOU?

Let's Talk!

@Green Post’

Planet Saver Industries

THE MOST AFFORDABLE, ALL-IN-ONE
SOLUTION FOR IN-GROUND POST DECAY
AND UPLIFT RESTRAINT

P (610) 377-3270

www.planetsaverind.com Made in the USA


https://www.pinehilltrailers.com
https://plaincommunities.com
mailto:advertise@plaincommunities.com
https://plaincommunities.com
http://www.MetalExteriorsRoofing.com
https://plaincommunities.com
mailto:dave@directmetalsinc.com
https://www.pinehilltrailers.com
tel:3342834030
mailto:chris@eimpact.marketing
https://safewaydoor.com
http://www.planetsaverind.com

For over 40 years Stockade
has supplied our Dealers
the Best Quality of Materials

and Dealer Services!

system@stockédebuildings,cirfh__
800-548-6765 1

r Let:DMI complete your. building prolect
(%'wnh‘Code *Approveda&Warrantied e

H-& PANCAKE FASTENERS ANCHORS ° PIPE FLASHINGS
~. REFLECTIVE INSULATION - POLYCARBONATE PANELS
5, SOLID & VENTED FOAM CLOSURES
i

www. dlrectmetalsmc com 855-800-8878

AI RAM® PRESS CO. LTD.

MADE IN THE U.S.A.

WE MAKE IT EASY AND
COST EFFECTIVE:
STAMPING, FLYING

CUTOFFS, PRE/POST ROLL
FORM PUNCHING, SCRAP
CHOPPING, USED WITH A
VARIETY OF MATERIALS

Your Partner For
Pneumatic Stamping
COVINGTON, OHIO

USA

E .m

WWW.AIRAM.COM
Covington, Ohio 45318

Phone 1-800-84-AIRAM
Phone: 937-473-5672

BUSINESS CONNECTIONS //

PREMIUM QUALITY

ROLLFORMING MACHINERY

CHANNEL LINES

WWW.ASCMT.COM  TEL: (509) 534-6600 |

SLITTING LINES

Your Single Source

Pre-Cut Rollformers Equipment Provider

Post-Cut Rollformers
Trim Folders
Trim Rollformers

Slit & Recaoil Lines THE BRADBURY GROUP

1.620.345.6394
bradburygroup.com

Controls

Manuiacturer of Roll Formmg Equlpment

Iy -Forz

ROLL FORMING EQUIPMENT

Phone: (330) 674-4003
Fax: (330) 674-4035
Email: acu-form@safecommail.com - Website: acuformequipment.com

UNION

CORRUGATING COMPANY

Your Roof, For Life!
On Time and Complete! ™
www.unhioncorrugating.com

1-888-685-7663

Metal Roofing, Metal Panels,
and Metal Building Solutions

Since 1946, Union Corrugating has been an industry leader serving

the residential, commercial, and agricultural roofing and siding markets.

BTEEL SUPPLY

'\ UNITED

STEEL PRODUCTS FOR
THE METAL ROOFING &
METAL BUILDING INDUSTRY

Understanding Superior Service

512-263-0954 - unitedsteelsupply.com
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BUSINESS CONNECTIONS //

WE ADD THE VALUE TO THE METAL

« Automation

Systems
- g « Metal
Ter T = ) Construction
I # Rollformers
MARION , oo

MANUFACTURING [ ; L Processing

: e e - Forming &
Ask for it from Ve - 4N Fabrication

your preferred -~ | « Recondition
steel panel C 3 Existing
supplier Machines

Proudly %‘?ﬁ&wme 1998 ey :. R COnStrUCUOn
www reedsmelals com ! - OIlfOrmIn

We are the manufacturer specializing in: -
» Metal Roofing ] l__ <] {2 .\,] [V].\ Sho\x/

» Post Frame & Tube Buildings
» Pre-Engineered Metal Buildings & Storage Solutions

» Components and Accessories 2= REGISTRATI“N Now UPE“
\O}E ¥ > 45 Year SMP Paint Warranty I ..-'- " ' 2 0

. » Over 20 Colors Available AIONER j—-" https ://blt.ly/CRszozzshOW

it g gLdlenr-sTt%dcakyh?:fﬁl;p&T;m|ies '
[=] L4 » Delivery within 72 Hours on Most Products Call Today 1-800-581-4645 OGTOBEH 26'27, 2022 ® NEW ORLEANS, LA

DID YOU KNOW?

It costs less to buy a Business Card ad than it does to have cards printed.
We even give your “cards” to more than 40,000 potential customers.

Actual Card Size
(3.5” x 27)

FOR MORE INFO CONTACT MISSY BEYER:
missy@shieldwallmedia.com 920-216-3007

RMERL Rolforming Bural  EFUTEGER MANEBULINGG 236505
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INDUSTRY NEWS //

Ambassador Supply
Acquires Astro Buildings

Company expands post-frame into family

M By Anthony Brass

mbassador Supply recently

announced the purchase of

Astro Buildings. The move

marks the investment, man-

agement and holding com-
pany’s third acquisition of a post-frame
builder.

Astro Buildings creates residential
and commercial barns and buildings,
agricultural shops, garages, cabins and
storage facilities. 'The Omaha-based
company serves several states. They join
Hixwood Metal, QSI (Quality Structures),
Pioneer Truss, Trusco and others within
the Ambassador family.

Ambassador said Astro has the repu-
tation within the industry they want and
that their process is proven.

“It's a great brand, with really great
people,” said Brad Crawford, Ambassador
Supply CEO. “It [Astro] has been around,
with a lot of really satisfied customers.
We're looking to invest further and grow
the brand”

The expansion is right for Ambassador
for geographical reasons. Hixwood sits in
Wisconsin to the north, QSI to the south
in Kansas, and now Astro, the latest ad-
dition to their group, along the Iowa-Ne-
braska border.

“This starts to close that gap in a really
good agricultural market for us,” Craw-
ford said.

Astro Buildings has a similar model as
their now-sister company, QSI, which sits
a couple hundred miles away. In 2019, Am-
bassador purchased QSI, their second post-
frame acquisition. The proximity between
the two allows a working collaboration.

“We’ll have some operational synergies

between the two from an iron-sharpening,
‘iron-type’ of perspective,” Crawford says.

They feel bringing on Astro aligns re-
ally well with QSI. “It’s a direct consumer
model, where we manage labor as well as
provide material,” Crawford said. He adds
there will be a lot of opportunities to learn
the best practices between the two compa-
nies, such as bulk-buying, as they are only
four hours apart.

Ambassador believes in a diversified
approach, bringing on several different
companies.

“Were going for a balanced mix, be-
tween residential, commercial and post-
frame or rural,” Crawford said of their
portfolio.

Ambassador Supply started in the in-
dustry a decade ago with a post-frame
purchase in Ohio, so they know the im-
portance of these companies. “We think
post-frame is going to be around for a
long time. You can build a lot of different
types of products,” Crawford said. “It al-
lows a lot of flexibility in its offerings and
it's low-cost”

Their company doesn't believe in a buy-
flip strategy, and the Astro acquisition is
no different.

“We’re a buy-and-hold; we have a 100-
year vision. We're looking to build off of
Astro’s legacy”

Ambassador is looking to continue to
expand within the post-frame market.

“We are working with really good build-
ers out there, to try to drive and provide
value within the marketplace”

The integration of the acquisition will
take three to six months to fully complete.
FBN
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Well-Considered

Choices Equal
Best-Possible
Outcomes

Erromeson
'POST-FRAME

What percentage
of your business
comes from
customer referrals?
Would you like it to
be more?

Pro Tips On books
are designed
to create good
relationships
between builders
and customers
through education,
because effective
communication
enables wanted
results. Being able
to communicate
from a mutually
shareable resource
benefits all.

POST-FRAME HOME

GAME CHANGER!
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Lifting Trusses ywith

CRANE:

A Manufacturer’s Insight on
Post-Frame Structural Member

M By Anthony Brass

ifting trusses into place comes
with a unique set of challenges.
The proper equipment remedi-
ates these challenges.

Hydraulic trucks, telehan-
dlers, boom truck forklifts or cranes can
all get the job done. If you are tasked with
truss placement, you want the machine
hoisting the truss to be as precise as pos-
sible. As contractors and builders, it helps
to get the perspective from a crane expert,
especially if you are operating one.

Challenges Hoisting Trusses

When operating a self-erecting tow-
er crane to lift a truss, selections of the
height underhook - the distance from the
ground to how high the building is going
to be - is crucial.

“That’s going to vary because you need
to leave about 25 ft. below the hook where
youre rigging, in the span of how long
your truss is going to be, so it can pick it
up safely and evenly and move it across
the area of the jobsite,” says David Polce,
regional business manager of Manitowoc-
Potain tower crane products for the east-
ern and southern US.

He says crane operators need to con-
sider the size of the truss or panel and
the conditions outside. “You want to fac-
tor in the wind that is going to be push-
ing against that object youre moving,’
Polce cautions. He adds crane operators
are always looking at the size and type of
the truss, panel or wall for safety reasons.

Some pieces are determined as “fully
dressed,” which is a solid object, or as
“open,” where wind can pass through in
between its parts.

“We measure the panel (or truss) size
in meters squared, and look at how far
it’s being moved across a certain area,
which is the radius, and the width’
Polce says. “We then take that into con-
sideration, and we have like a ‘tic-tac-to¢’
(noughts and crosses) chart in our manu-
als that shows you at what wind speeds
you can safely move that panel to where
it needs to be” He adds this practice —
using load charts for crane-user safety
recommendations —works as a guide for
lifting both panels and trusses, and that it’s
the biggest metric to look at.

Take measures to prevent trusses sail-
ing away from a crane. “Everyone thinks
it’s the weight that’s the biggest concern.
When (the truss) starts sailing away from
you, and it starts swinging or even trolley-
ing, that, with the force of the wind, can
take the crane and lift you off your foun-
dation and tip over” He cautions you don’t
want the load taking control of the crane,
instead of the crane controlling the load.

Selecting Cranes & Operators

Smaller, self-erecting tower cranes are
suitable equipment for post-frame con-
struction. They maneuver well, are easy to
operate, and have a suitable radius. Top-
slewing cranes are more suitable for larger
jobs with their ability to hoist heavier
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loads and distribute them to multi-story
structures.

Polce says self-erecting tower cranes
can handle longer, larger, heavier trusses.
“Trusses can be very heavy, upwards of
70-80 ft. in some of these larger post-
beam and post-frame construction proj-
ects now; he says.

Experience matters when selecting
crane operators. But first these individu-
als should be certified by the NCCCO
(National Commission for the Certifica-
tion of Crane Operators). The NCCCO
developed the Mobile Crane Operator
certification program (CCO). These op-
erators must complete required training,
and then pass a written exam and practi-
cal timed course with the crane.

Solving Truss Challenges with Cranes

Polce says using self-erecting tower
cranes to hoist trusses completes these
tasks faster, and they are more efficient.
But the challenge, he says, is coordinating
which builders get the crane and when.
He says it’s important the general contrac-
tor factor in a self-erecting crane as part
of the bidding process to take full advan-



tage, and reap cost and time savings, of us-
ing this type of equipment to manage the
whole job. He can control who uses the
crane, and when. In doing so, he can keep
track of how the work is progressing.

Polce reiterates smaller cranes work on
post-frame projects. Many jobsites require
working in tighter spaces with limited
room for truss-lifting machinery. “That’s
the benefit of using the tinier cranes; you
can put these in tight places.” Polce adds
operators can put these cranes into those
smaller spaces and reach the backside of
the where trusses need to be placed.

Compact cranes makes them ideal for
framing homes in residential neighbor-
hoods or in remote areas with limited
yard space. “The benefit is that these stand
right beside the building and [hoist and
jib] goes up and over instead of a mobile
hydraulic boom truck or where it has to
“square it out” and reach at an angle”

Examples of the specs on some of these
versatile, smaller self-erecting tower
cranes include: 54 ft. in total length; a jib
length at 89-94 ft.; a height underhook
of 67 ft. with 30 min. to set up; another
crane includes a 73-ft. height underhook,
92 ft. of jib; and others at 45 ft. long when
folded; or other cranes with a maximum
height of 98 ft.

These “mini-cranes” can complete truss
lifting and placement for two side-by-side
houses at the same time without moving.
Multiple configurations on the cranes give
the operator more lifting options to place
trusses of varying sizes and weights into
place. In addition, these are “taxi cranes,’
Polce calls them, that can lift A/C units as
easily as larger trusses, performing three
to four jobs a day completing homes or
apartment complexes.

Some larger post-frame home projects
take longer to build. Polce says it’s more
cost-efficient to use a small self-erecting
tower crane to lift trusses, as these can just
stay on-site. Other lifting equipment must
be driven back and forth from the jobsite
over the period of days or weeks for lon-
ger post-frame builds, which increases
costs. “Some of these log homes out West
in Montana and Colorado are bigger and
take longer”

Placing these cranes in the correct spot
on-site affects truss completion times.

Once these are positioned in place to
maximize their reach, they don’t have to
be moved to another spot to hoist and set
the next piece. “If you look at the job from
the beginning and study the placement of
where the crane will be, and hit all areas of
the jobsite, you will make your job more
efficient the whole day;” he says.

Polce says using cranes to hoist trusses
make your jobsite safer. Many use tele-
handlers to place trusses in pole barn
frames with workers helping on scaffold-
ing. “These buildings are 80’ to 100’ and
they put them up very rapidly,” Polce says,
adding this kind of combination is not
the safest when lifting trusses into place.
“You're putting in one truss after another.
I've talked to many pole barn builders and
the disadvantage they say is that they’re
not very high up, usually one story” He
adds they’re then driving that telehandler
down 80-100 ft., and there may be no inte-
grated counterweight to distribute weight
evenly for balance. This safety feature is
designed and built into many small, self-
contained or self-erecting cranes with
these movements while hoisting in mind.
The telehandler is moved often to reach
another area where the next truss goes in.
The smaller cranes have greater reach and
don’t have to be moved, so the hazard of
moving machinery around several times
is eliminated.

Polce says the crane becomes the cen-
terpiece of a post-frame job and a con-
tractor can eliminate the use of several
telehandlers or other heavy-lifting tools.
“The crane ‘runs your jobsite for you”
These may be controlled remotely too for
even more convenience. The operator on
top of the building is free to move, setting
the trusses in and putting loads down. The
crane can place in other materials before
the trusses are ready, staying steps ahead
to increase efficiency and finish a post-
frame structure faster.

Conclusion

Using self-erecting tower cranes in
post-frame construction is a viable option
for lifting trusses safely and accurately.
Compact machines are available that can
provide maneuverability and enough lift-
ing capacity to place these framework
components efficiently. FBN
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EDITED BY TRACY L. SCHUBERT

Consumers need carports
to protect their vehicles and
large adult toys like ATVs,
boats, snowmobiles and
RVs from weather damage
and other harm. Experts
share their knowledge to
help customers have happy
experiences and end up with
what they desire.

Top Ten Metal
Carport Myths Dispelled

by Scott Kyles, Carport and Metal Buildings
Content Specialist, Cibirix

Pro Tips On: Your Carport is
an invaluable resource to help
consumers make informed
choices about what they need
and communicate those needs
to their builder. This 144-page,
must-have book helps teach
consumers what they need to
understand to build the protective
carport of their dreams.
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Construction Business Climate

hield Wall Media recently

closed its mid-year Con- How nnEs Ynun UNITS
struction Business Climate soln YEAB OVEH YEAH
Survey. Despite all the Z

doom and gloom we hear INCLUDING BACKLOG (01)

from news outlets, the results are sur- GOMPARE T0 20217
prisingly good.

WHAT CHALLENGE IS
EXERTING THE GREATEST

IMPACT ON YOUR
BUSINESS?

We divided respondents into three n of Building Challenge: §hortage
categories:  Building  Contractors, o Contractors of workers is the #1
Roofing Contractors, and Building report unit sales challenge for Building
Material Dealers or Manufacturers. being the same or better than Q1 C.ont.ractors and Dealers/

. 5 of last year. Distributors/Manufacturers.
We believe you’ll find the results to . :
PE — 76% are the same or better across The #1 challenge for Roofing
; all business types, while 24% are down Contractors: It was a tie between

slightly across all business types. material shortages and material

costs.
HOW DOES YOUR YEAR
OVER YEAR GROSS
SALES, INCLUDING HOW WILL YOUR OVERALL
BACKLOG (01) PROFITABILITY IN Q2

COMPARE T0 20217 COMPARE T0 20217 of Builing

(BEST GUESS) Contractors

57% of respondents across all

0 gf Building - estimate 2022
o ontractors o of Building will close better than 2021.
report results o Contractors

that are up compared to Q1 & [ U estimate . categories believe 2022 will be better
2021. profitability will be the same or than 2021.

67% of respondents are up better.
across all business types. 90% of respondents (across all

categories) are the same or more
profitable than they were in Q2 2021.

- Comparing the numbers
+ for Q1, Q2 and 2022 as
HOW DOES YOUR . a whole (best guess)
OVERALL 0] sentiment drops slightly for Q2
; and slightly more for the year as a

PROFITABILITY HOW WILL YOUR Q2 YEAR d slightl for th

hole.
COMPARE T0 20217 f,}’g{'u‘{ﬁ,‘}g gﬁgﬁfﬁ‘“s' S ——

but it is still generally positive.
)/ ofBuiding COMPARE TO 20217 RSP
/0 Contractors (BEST GUESS)

report
9 ﬂ 0/ of Building
Contractors
0 estimate Q2

profitability to be the same or
better when compared to Q1

sales will be the same or better
than 2021.

2021.
86% across all business types
81% across all sectors report gross
sales will be the same or better.

report profitability to be the same
or better. (2021 was a record year
for many!)
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From their perspective ...

We asked suppliers and manufacturers about their take on the current

construction business climate. Here's what a few of them had to say:

(1] Supply issues have plagued the residential
roofing market across the board recently
- regardless of roofing type. Many MRA
members have experienced some delay in
material supply but are reporting these issues
are typically short-lived. §9

Renee Ramey, Executive Director
Metal Roofing Alliance

(1] Finding and retaining employees is key to
success in any climate, especially now. We
here at Levi’s Building Components believe
company culture matters, and it is proving to
be a valuable part of our formula for success.
We are living our core values of Integrity,
Quality, Service, Collaboration, and Growth.
To our employees and customers, it's known
as the Levi’s Experience. 9

Mike O’Hara, National Sales Manager
Levi’s Building Components

k& s-51 distributor orders are up significantly
over 2021. However, shipments are flat due
to backlogs caused by supply chain issues
and raw material availability. Our advantage
is our distribution model. S-5! products
are on shelves nationwide—always. Labor
shortage is rarely a problem. We have a
reputation in the industry for doing things
The Right Way™., We are a privately held
company with a comfortable working envi-
ronment, and values that attract great talent
and retention. 99

Rob Haddock, Founder and CEO
S-5!

£k What a year so far! The word which comes
to mind is “Adaption.” While supply chain
and upward cost pressures continue, we as
an industry have learned to adapt. This has
served us well and will continue to serve
us as we move forward. It is a testament to
the quality people in our industry. Generally
| am seeing business remain strong. Some
slow down may be occurring but this can
be expected after the unprecedented past
couple of years. What we may see as a slow
down can to some degree be attributed to
a normalization of an unsustainable growth
pattern. | remain very positive about the metal
roofing and post-frame building industry
where | live. 17

Randy L. Chaffee
Source One Marketing, LLC

Lk Crew workers are still hard to find.
Increased payroll expenses due to
increased poaching a very limited labor
pool are driving building prices up to
dangerous levels. The balancing act of
price, profit, and pay scale is extremely
challenging. The bright side is that demand
remains steady in our markets. J9

Matt Greiner, Owner/COO
Greiner Buildings

tkBusiness is very strong — momentum
from 2021 has continued into the first
six months of 2022. | expect the balance
of the year to remain at the same pace.
Good news for the industry: There are
new post-frame builders entering into the
market to service and support increased
demand for post-frame constructed
buildings. These new builders are looking
for innovative products and services to
provide a competitive advantage to build
their respective businesses. In addition,
consumers new to the post-frame industry
are also driving new innovative designs
and services in order to meet their
individual needs. As an innovative leader,
our ICC-ESR certified Perma-Column
family of products provides a permanent
foundation solution that supports builder
and consumer needs. These are very
exciting times for our industry...I'm looking
forward to the journey. 9%

Mark Stover, President
Perma-Column LLC

£ The climate of the Construction Industry
has seen unprecedented growth despite
the supply issues that dealers, distributors,
and manufacturers have had to overcome.
The import supply chain has been greatly
affected by the rising costs of containers,
delays in deliveries and even partial ship-
ments, which has left the domestic manu-
facturers to fill the needs of the increased
growth despite dealing with the rising costs
of raw materials, transportation, and labor
during this unique period. The consen-
sus in many sectors is: How long can we
sustain this unparalleled growth before the
shortages in the supply chain impact the
Construction Industry as a whole? 19

Mike Green
Western Canadian Sales Manager
Leland Industries
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Knowledge
Sells

With a little help from Pro

Tips On Your Metal Roof,

the straight path to expert

knowledge can rest in the
palms of your potential

customers. This 144-page
book on metal roofing is

designed to teach about the
many benefits.

Metal Substrate Options

by Todd Miller, President lsaiah Industries

Metal Roofing Essentials 23

Our consumer-minded Shield Wall
Climate Zone system will help
tailor conversations about the

short-term cost versus long-term
protective benefit metal roofs offer
for a specific area. For example,
when a prospect should be
considering the eastern spread of
tornado activity and hail.

Inspirational Gallery full of the
gorgeous, quality completed-

project images that motivate
serious customers to buy.
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Work Smarter, Not Harder

New Tools & Building System Help Offset Labor Shortage

M By Karen Knapstein

he inability to fill work crews

is a serious problem for build-

ers with backlogs to work

through. There are glimmers

of hope that more young peo-
ple will enter the skilled trades. Here and
there, high schools are once again adding
industrial arts classes to the curriculum.
But that’s no help in the present.

To help offset today’s labor shortages,
some in the industry are developing tools
and systems to reduce or eliminate some
of the physical labor necessary in con-
struction, or reduce the number of people
needed to complete specific tasks.

One such system meant to reduce the
amount of labor necessary for putting up a
post-frame building is the Rapid Framing
System. Co-invented by Dwayne Bork-
holder and Todd Meinhold, the Rapid
Framing System was introduced at the
2022 Frame Building Expo. Working to-
gether, the duo has developed a system
they believe may revolutionize the post-
frame industry.

“Wed just received our provisional
patent, so we felt good about going pub-
lic with it at Frame Building Expo,” says
Borkholder. “We felt very honored at the
show because there were a lot of people
congregating around the booth. We felt
we had a lot of good, positive feedback.
We had good feedback from all three
customer categories: builders themselves,
manufacturers, and some corporate like
Simpson’s Strong-Tie and Mitek”

In essence, Borkholder says, the Rapid
Framing System introduces prefab wall
systems into the post-frame industry. In
traditional post-frame, each step of the
construction process can involve several
separate tasks, with each task requiring
multiple people. “Erecting a building has
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The Rapid Framing System was introduced at the 2022 Frame Building Expo in Nashville. Notice
the framing members are connected with metal plates, which give the structure additional rigidity.

PHOTO BY KAREN KNAPSTEIN

a whole series of tasks just to get the walls
up and braced and plumb,” he explains.
For example, setting and making sure the
posts are plumb, marking out and putting
girts on posts, post bracing, and leveling
are each separate tasks that require more
than one person. The Rapid Framing
System eliminates some of the tasks alto-
gether, and most of the tasks that remain
require fewer people.

In a nutshell, this new system involves
setting posts and then attaching pre-fabri-
cated, framed wall sections to those posts.
Posts need only be set at the corners and
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where wall panels meet. Once the posts are
set, it only takes three workers to install
the prefabricated wall sections: one on the
skid steer setting the panels in place, and
two on the ground to fasten them. “Once
you hang all four sides, the building is go-
ing to be square, it's going to be braced,
and its going to be framed completely,”
explains Borkholder. “Its revolutionary.
It’s stronger and faster”

Wall panels are built off-site using truss
plate connectors, which give the panels
additional rigidity. Window and door
openings are framed into the prefabricat-
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The Badger post-hole cleaner eliminates the
need for a skilled worker to spend time clean-
ing loose soil from the post hole. Anyone who
can operate a skid-steer can do the job without
breaking a sweat.

PHOTO COURTESY TODD MEINHOLD.

ed wall sections as they are manufactured
off-site. Headers are also already incor-
porated into the wall panels so once the
panels are fastened in place at the jobsite,
setting trusses can begin.

Meinhold has been testing the Rapid
Framing System at H&D Quality Builders.
“Todd is integrating the field part of it and
giving feedback,” Borkholder says. He’s
been documenting builds with the new
system with videos and time studies to
determine how much time and labor is
saved. What he has found is they’ve been
able to take a man off the framing crew,
which is the equivalent of a 25% savings

Another labor-saver is the Badger. In-
vented by Todd Meinhold, the Badger is
a hole cleaning tool that takes a lot of the
tedious and time-consuming handwork
out of the post-setting process. “To really
get good soil compaction for the foun-
dation, whether youre using a precast
concrete donut for a smaller building or
pouring concrete into the hole, the best
way to ensure there’s solid compaction
at the bottom of the hole is to clean out
the loose dirt that an auger doesn’t scoop
up,” says Meinhold. Conversely, in muddy
conditions, the mud doesn’t want to come
out of the auger. Or it leaves a bunch of
loose mud at the bottom. “The loose dirt
will dry out and also compact over time by
compressing the air out of the soil...which
will in-turn cause potential settling”

In addition to assuring the post has a
solid foundation, the hole cleaning tool
also takes a lot of physical labor out of
digging post holes, which helps when it

BUSINESS BUILDING //

comes to finding someone to do that par-
ticular task. Meinhold explains: “We're
losing young workers; it used to be when a
new person came in, their job was to clean
the hole” But there aren’t as many young
workers coming into the trade anymore.
“When you lose that [young] labor force,
you need to figure out how to extend the
working life of a worker, but keep up the
productivity”

Taking the physicality out of the job was
the answer. “We went from a three-man
crew digging and cleaning holes to one
75-year-old guy — working part time —
digging and cleaning holes”

Meinhold is developing more labor-
saving tools. He says, “Everybody can be
creative and inventive to figure out ways
to work around the shortage or situations
they have when it’s their own business”
Which leads one to wonder: What other
tools are being developed to help remedy
the pains caused by labor shortages? FBN
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« Additional ceiling height for more usable space

starwoodrafters.com ¢ 715-985-3117 « 888-525-5878

in framing labor. Three workers can do
the same job on the jobsite as it would
take four or even five workers with the
traditional post-frame building method.
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Worker Shortage
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In this article,
originally published
in the January
2002 edition of
Frame Building
News explains

that customers

are willing to pay
more for services
and products that
have little to no risk
involved.

FOR 30+ YEARS FRAME
BUILDING NEWS has
been providing the news,
trends and resources
post-frame builders need.

How Can | Sell When
My Price Isn’'t Lowest?

H By Dave Kahle

wish I had a dollar for every time I

was asked that question in a sales

training session. It’s certainly one of

the most common questions I hear

coming from professional salespeople
— and their bosses.

There are a variety of answers — too
many for just one column. But, we can
identify one of the most powerful ways
to deal with this problem. First, let’s start
with this premise: “Low price” is not the
main reason people buy!

In every survey of buying motivations
I've ever read, low price is never the pri-
mary motivation. Yes, it’s important. And,
when everything else is equal, it will be
the deciding factor. But very rarely is ev-
erything else equal. And very few people
in this world buy only on the basis of low
price.

How many of you are driving used
Yugos? Or wearing a suit you bought at a
garage sale? Or watching an 8-inch black
& white TV? You've got the picture. You
don’t always buy on the basis of low price,
so why should you think that all your
customers do?

The truth is, they dont. And here’s a
secret that almost nobody knows, includ-
ing all those gurus telling you to sell value.
They don't always buy the best value. But,
they can invariably be counted on to buy
the lowest risk! The biggest issue in the
minds of your customers and prospects
is not price, and it’s not value — it is risk.

What’s risk? It is the potential cost
to the individual customer if he/she
makes a mistake. It's not just the money,
although that is part of it. It is also the
social, psychological, and emotional cost
that your customer will pay if your choice
isn't the best one. The lower the risk of the
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decision, the more likely your customer
will say “yes” to you — regardless of the
price.

Let’s become comfortable with this con-
cept of risk first, and then discuss how to
use it in your sales efforts. In order to real-
ly understand risk, you must first see this
issue from your customers’ perspective.

Try to put yourself in their shoes, and
calculate the amount of risk that you ex-
pect your customers to take when you offer
them an opportunity to say “yes” to you.

Here’s an illustration to help you under-
stand this concept. Imagine that you are
under orders by your spouse to pick up
a package of disposable cups on the way
home from work today because youre
having friends over for a casual evening of
dessert and drinks tonight. You stop at the
local grocery store and make a selection
between brand A and brand B. You pick
brand A.

After you bring the cups home, your
spouse mixes up a pitcher of margaritas
and pours one. The drink leaks out of the
bottom of the cup and puddles on the
counter. There is a hole in the bottom of
the cup. You pour your drink into another
cup and it leaks, too. In fact, every one of
the cups you bought is defective. What
happens to you in this instant in time?
What is the consequence of your decision?
I don’t know about you, but I would be the
recipient of some negative emotion. My
spouse would be upset with me. That may
be the most painful cost of your decision.

But there are other costs. Youre going
to have to fix the problem. If there’s time,
youll have to run back to the store and re-
place the cups. So, in addition to the emo-
tional cost, you must also pay in terms
of extra time and additional money. All



because of your bad decision. Those costs
— negative emotions, time wasted, extra
money spent — all combine to form the
risk you accepted when you made your
decision.

Here’s a simple exercise to help you un-
derstand this concept. Draw a short ver-
tical line. At the top of the line write the
number 25. At the bottom, write the num-
ber zero. Now on a scale of 0-25, where
would you put the risk of buying a pack-
age of disposable cups? Youd probably say
it is close to zero. So, put an X on the line
from 0 to 25 where you think the risk of
buying those cups would be.

Let’s look at an illustration at the other
end of the scale. I once had an adoption
agency as a client. When a young lady is
in a crisis pregnancy, and she’s making a
decision as to whether or not to release
her unborn child for adoption, how big a
risk is that for her? Put your X on the line
that represents your assessment of that
risk. Most people put their mark around
25. The risk in this situation is a lifetime
of consequences for at least four people
— the mother, the child, and the adoptive
parents. That’s a very high risk.

Compare the Xs for the two different
decisions, and you’ll conclude that differ-
ent decisions carry with them differing
degrees of risk.

Now, let’s apply this concept to your
customers. Remember that every time you
ask your prospects to say yes to you, they
are accepting some risk. And each of those
decisions you ask of them carries with it a
different degree of risk.

Imagine your typical customer. Then
think of the typical offer or decision you
ask of that person. For example, take one
of your newer products. Imagine you are
presenting it to your customer for the first
time. Now, put yourself in his shoes, and
see the situation through his eyes.

On the 0-25 scale, how much risk does
your customer accept when he says “yes”
to you? For an easy way of calculating it,
just ask yourself what happens to that in-
dividual if you, or your company, messes
up. If your customer buys that product

and it doesn’t do what you claim it will,
what trouble will that make for your cus-
tomer? What consequences will he/she
pay? What is the risk? And don't say that
there is no risk because you'll take care
of any problem that might develop. You
may think that, but your customer doesn’t
know that. And remember, youre trying
to see this from your customer’s point
of view, not yours. The amount of risk is
what your customer perceives it to be.

I had a great example of the role of risk
in sales several years ago. A young man
approached me to help his company with
their sales efforts. They were selling a
product that was, at the time, a real state-
of-the-art breakthrough. The company
designed computerized controls that were
retrofitted on production equipment. As a
result of the use of these controls, the sav-

FLASHBACK: 2002 /

ings in energy consumption would pay for
the cost of the equipment in less than a
year. It looked like a great product. But he
couldn’t sell them as rapidly as the com-
pany wanted.

“Tell me how you go about selling
them,” I asked.

“We qualify our prospects to the point
where we know we have someone who
could use the equipment” he replied
“Then I call the production engineer
or the plant manager on the phone, and
gather some information about the type of
equipment they use. Then I create a writ-
ten proposal showing the economic pay-
back, and mail it to him. Next I call and
try to close the sale”

“Let me see if I understand correctly,
I said. “You're calling a plant manager on
the phone. I would guess that most plant

Choosing the Right Snow Guards
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Use Non-Penetrating Clamps for
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managers are men in their 50s, probably
with advanced degrees, and who have
been in the plant for a number of years,
is that right?”

“That’s right”

“OK,” I said. “So, you're calling some-
one twice your age, asking him to spend
$20,000 to $30,000 on equipment he’s nev-
er seen, from a company he’s never heard
of, and from a sales person half his age
who he’s never met. Is that right?”

My client became a little defensive. “If
you put it that way, I suppose it’s right”

“Well put it that way,” I replied, “because
that’s the way he sees it” The problem was
simple — risk. On that scale of 0-25, how
much risk would you think the plant man-
ager would be accepting if he said “Yes” to
the over-the-phone offer? Put yourself in
his shoes. Suppose the equipment didn’t
work the way it was supposed to? He could
shut down production lines, spend weeks

trying to make things right, cause all sorts
of havoc in the plant, and potentially even
lose his job. Now that’s risk.

If you were that plant manager, how
much more than the original $20,000
quote would you spend to reduce the risk?
It wouldn’t be hard to justify a price dou-
ble that. That should give you a clue as to
how to fight the “low price” issue. Worry
less about low price and more about low-
ering the risk.

Here are four strategies to do so.

1. Build solid, deep relationships with
the key decision-makers. Relationships
mitigate risk. The greater the relationship,
the lower the perceived risk. That’s why
the salesman with the longer relationship
almost always has the benefit of the doubt
in a competitive situation. It’s not the price
— it’s the risk.

2. Make ample use of third party
recommendations, customer lists, case

studies, and testimonials. All of these say
to the customer that someone else, or lots
of someone elses, have used the product
or service. That means it’s less risk for your
customer to buy it.

3. Try to get your customer as physically
involved with the product as possible. For
example, if you're selling a piece of equip-
ment, try to get the customer to trial the
equipment, or at least visit somewhere it’s
being used. The more your customer can
see and feel the actual thing, the less risk
it is to them.

4. Finally, work with your company to
create offers that reduce the risk. Trial
periods, money-back guarantees, delayed
billing, warranties, service desks — all of
these reduce your customer’s perception
of risk. The winners in the competitive
selling arena of the Information Age are
those who are the low risk providers, not
the low price people. FBN
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+ Sq Black EPDM Flashings

# Rect. Red Silicone Hi-Temp Flashings

+ Rect. Gray EPDM Goof Boots

+ Rect. Gray EPDM Zip-Seal Retrofit Flashings
# Rect. Black EPDM Zip-Seal Retrofit Flashings

If you would like more product information,
pricing, or to request samples, please feel free
to give us a call or send us an email. We will
be happy to assist you with any requests.

As always, most orders ship
the same day that they are
received. So remember,
when you need it fast, think
Golden Rule Fasteners!

FASTENERS

Call us at (334) 283-4030 or send us an email to grfast@centurytel.net
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PROJECT OF THE MONTH //

Post-frame Home »

Sikeston, Missouri

he owners of this modern
residence proves that any
style on the outside, or in-
teriors on the inside, work
seamlessly in post-frame con-
struction. The porch entrance begins with
classic, inviting wooden posts. A quick
tranistion follows, as you walk through the
utilitarian-themed doorway and entrance
surrounded by pleasant, light-colored

wainscotting. This stone look doesn't stop
here, as it continues on into the house.

Dark Patrician Bronze ribbed metal sid-
ing with black trim complements the clean
lines of the windows that give a Frank
Lloyd Wright vibe.

The sophisticated look of the pre-cut
black soffit completes the appealing look
of this home for these “Show-Me State”
residents. FBN

SRS
BUILDING PRODUCTS

metal-to-wood fa:

M
MEEDS

PROJECT DETAILS

BUILDER: Stockade Buildings
LOCATION: Sikeston, Missouri
PROJECT & SIZE: Residence,
40' x 60', single-slope roof,
112/12

PRIMARY SUPPLIER:
Stockade Buildings

ROOF PANELS: Multi-rib, Kynar
500-painted 26-gauge steel,
McElroy Metal

SIDING AND TRIM: Siding,
Black, multi-rib; wall steel panels,
multi-rib, Patrician Bronze;

soffit, Matrix steel pre-cut,
McElroy Metal; wainscotting trim,
mortarless panel, Versetta Stone
FRAMING: Flush-frame
(w/post-frame) integrated

system with plywood backer for
horizontal panel

TRUSSES: Single Slope

parallel chord 42’ with 12”
overhangs

OVERHEAD DOORS: Clopay

INSULATION: Closed-cell
insulation, blown-in

www.stockadebuildingsinc.com

idest selection of metal-to-metaland

gners in the indt

ASHLAND
OHIO

FLAT ROCK
NORTH CARDLINA

SALEM
OREGON

HOUSTON
TEXAS
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This stable is outfitted with a mechanical
ventilation system. Note the powered louvered
inlet, roll-up doors on all sides, and grilled
stalls, all of which help with air exchange, as
well as air movement throughout the building.
PHOTO COURTESY OF WICK BUILDINGS.

lear the Alr

Proper Ventilation Is Essential For Equine Health

ood air quality inside horse

stables is important for not

only maintaining the build-

ing, but also maintaining

animal health. Damp air
can damage framing and building com-
ponents. Damage-causing condensation
can drip down onto horses, feed and tack.
Also, animal confines with inadequate air
exchange promote the viability of disease-
causing pathogens like bacterium, viruses
and other microorganisms.

M By Karen Knapstein

Horses create a lot of waste and moisture.
Each day, the average horse produces about
50 pounds of manure and puts two gallons
of moisture into the air. Since horses are
herd animals and don’t do well by them-
selves, seldom does a horse-owner only
have one horse. So, with each added horse,
add another two gallons of humidity and 50
pounds of manure. Add in sweat and urine,
plus moisture added during bathing and fa-
cility cleaning, and its easy to see why an
improperly ventilated horse barn and the
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animals that live within may suffer. (Grant-
ed, stalls should be kept clean, but the
horses” “contributions” are a major factor in
making adequate air exchange a necessity.)
A ventilation system isn't a one-size-fits-
all proposition. The amount of air exchange
needed depends on how many animals will
be housed and other factors, but a general
rule is there should be six to eight air chang-
es per hour. According to the Ontario Min-
istry of Agriculture, Food and Rural Affairs,
in winter, a ventilation rate of 25-40 cubic



feet per minute (cfm) per horse housed is
ideal. In summer, ventilation rates as high
as 300 cfm per horse are needed to keep air
temperatures from rising within the barn.

Balance is Essential
While volumes may differ from build-
ing to building, the intake and exhaust in
any building should be balanced. That is,
the amount of air entering the building
through the ventilation system and the
amount of air exiting should be equal.
“Achieving the ideal intake and exhaust
balance is crucial to a horses health,” ex-
plains Shannon Clark, Marketing Coordina-
tor, MWI Components. “In fact, you could
be causing serious health issues if the ven-
tilation system is not properly balanced. A
barn that is poorly ventilated will trap dust,
dirt and other impurities in the building”
To equally distribute fresh air along both
sides of the stall barn, eave vents should
run along the entire length of the side-
wall. It's imperative that the net free area
(NFA) of the exhaust matches the NFA
of the inlets. For example, if the ventila-
tion system is comprised of eave vents and
a ridge vent, the sum of the NFA of both
eave vents should equal the NFA of the
ridge vent. “The greatest flow per unit area
of total opening is obtained by using inlet
and outlet openings of nearly equal areas,”
says Alicia Cahill, MWT's Customer Service
Manager. “If there is a difference in size, the
lower opening should be slightly larger”
The two types of ventilation systems
used in post-frame construction are natural
(aka passive) ventilation and mechanical
ventilation.

Natural Ventilation

A natural ventilation system powered by
temperature differences between the inside
and outside air and local wind. As warm,
moist air rises inside the building (convec-
tion) and exits through the ridge vent, it cre-
ates a negative pressure that draws cooler air
with lower humidity in through the vents
at the eaves. Wind hitting the roof can also
help the venting process by creating low
pressure (aspiration), which further draws
out the warm air through the ridge vent and
functioning cupolas. Selecting a building
location that takes advantage of breezes will
also help with the ventilation process.

If the ridge vent runs along the entire
length of the roof, it will allow the maxi-
mum amount of contaminated air to escape.
Incorporate a vented closure at the ridge to
prevent dirt, debris, and wind-driven rain
from finding its way into the stable at the
ridge. Open-celled foam closures at the
eaves will allow air to flow into the building
while keeping out dirt, debris, and pests.

DID YOU KNOW:

Under wet conditions, Dermatophilus
congolensis bacterium, which

lives on horses’ skin, can cause an
inflammatory skin infection known as
rain rot or rain scald.

There is limited control in natural
ventilation systems; the exchange of fresh
air for foul is at the mercy of the elements.
But during warm weather, opening doors
and windows at opposite ends of the
building will help move air through the
stable; install windows and doors that will
perform without failing.

“Two openings on opposite sides of a
space will tend to increase the ventila-
tion flow; this is why Bale or Dutch Doors
should be considered as an inlet says
Clark. “These allow through ventilation
into a building and provide circulation in
and out of enclosed stalls”

“Opening a door on each end of the alley
may not be enough, though,” adds Cahill.
“Systems using natural ventilation should
be designed for effective ventilation regard-
less of wind direction. There must be ad-
equate ventilation when the wind does not
come from the prevailing direction. This is
also where a multi-purpose option, such
as a Dutch Door, is desirable as it allows
greater flexibility when bringing fresh air
into the space and gives greater flexibility
to what level or direction it is introduced””

During cold weather, windows and
doors are kept closed to keep cold drafts
off the horses. When it’s cold outside, the
main goal of the ventilation system is to
control odor, moisture, and ammonia
buildup. Vents running along the length of

—
TURN YOUR DREAMS INTO REALITY WITH THE NATURAL BEAUTY OF W0OD!

ﬂiﬁinl“ 0

|--Fn v, e |||

'"'- - — -"—

PAVILIONS - ARCHES
RUSSES

HEA%’T
BRIDGES - POSTS - BEAMS

l"[ I1I|-1L:.
P L] .
l”n’.ﬂl” '_lémr (11 et

§

 717.866. 6581
~WWW.RIGIDPLY.COM

inden Street, Richland PA 17087

WWW.FRAMEBUILDINGNEWS.COM 39


http://www.rigidply.com

GREGORY

TUBE

gregorytube.com

715 Willo Industrial Drive
Decatur, AL 35601, US
330-249-7144

ivision of Gregory Industries

When you need to build commercial
structures from the ground up,
Gregory Tube is your go-to partner.
You provide the exterior metal. We
provide the rest.

Dependable steel tubing solutions



https://www.gregorycorp.com/gregory-tube

the sidewalls provide a continuous supply
of fresh air that allows the contaminated,
moist air to escape through the ridge vent

.. that is, if the moisture makes it to the
ridge.

Condensation

When warm, moist air rises, if condi-
tions are favorable, the moisture condenses
on the underside of an uninsulated metal
roof. When there’s so much condensation
that the surface tension can no longer hold
it, droplets of water fall on whatever lies
below. To prevent “rain” from falling inside
an uninsulated barn, a condensation con-
trol system such as DripStop, applied on
the underside of the roof panels, will hold
the moisture until it can evaporate back
into the air.

Mechanical Ventilation System

There are some cases where a natural
ventilation system may not be enough to
meet the fresh-air needs. For example, if

715-644-0765 — Fax: 715-644-0994

Hixwood Metal is the premier source for all your
steel coil, blank flat stock, and slit coil needs.

* Striving every day to meet the most stringent demands
of our quality minded coil customers.

* We have over 20 smooth and 15 textured El_ﬁEl

colors available in the ever popular e H
BeckryTech H.D.P.E paint system. %ﬂ%
Give us a call for all your coil and building accessory needs!

Large roll-up doors on both ends, eave and ridge vents are all part of the passive ventilation
system in this horse barn. Stall fans and grilled stalls also help facilitate the distribution of fresh
air. PHOTOS COURTESY OF WICK BUILDINGS.

EIIII Illll BUSINESS WITH WICH'S HELP
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Wa'vi ¢ & navies of the

WickBuildings.com = 800-356-3682
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the building is expected to have excessive
moisture, a mechanical ventilation system
would be a better choice. Even with a drain,
bathing horses in a wash stall adds a lot of
moisture to the environment. Water will be
absorbed into the concrete, which is po-
rous, to later end up in the air.

If the building has a new concrete floor,
moisture is released into the air throughout
the curing process. Depending on humidity
levels and temperature, the curing process
can take up to two months of drying time
per inch of concrete pad.

When considering the overall design of
the project, mechanical ventilation systems
require the building to be well sealed.
Insulation will prevent condensation
and will keep the building cooler during
the summer and warmer during the
winter. Properly designed and operating
mechanically ventilated stables have a
slight negative pressure, which draws in
fresh air through the inlets. The system

may include powered fans mounted in
a gable wall with opening and closing
shutters on the opposite wall or under a
covered vent in the roof. If a thermostat
or hygrostat (which monitors humidity
levels) are incorporated, they can turn on
the system when needed. Power-vented
cupolas are another option. Electric fans,
triggered by temperature or humidity, can
be mounted in the cupolas to mechanically
exhaust as needed.

Barns with mechanical
systems can be kept closed during the
summer; running exhaust fans and inlets
will keep the temperature from rising.
Evenly distributed air inlets help with fresh
air circulation and help with keeping the
horses healthy and comfortable.

ventilation

Distribution

Fans can also be used to evenly distribute
fresh air throughout the building. They can
be mounted on or above stalls to keep the

ROOFING
LEMENTS

MAGAZINE

The only publication dedicated to the
effects of weather and climate on roofing.

Roofing Elements Magazine deals with the physical environment and
how “Elements” like heat, moisture, wind, and sun affect roofing. The
Elements need to be considered in every aspect from material choice
and design to installation techniques. Roofing Elements Magazine
provides both industry white papers and institutional knowledge from
the experts who learned their trade in the real world.

3 WAYS TO

SUBSCRIBE! &2

¢ Scan Code

horses cool and keep flies at bay. Addition-
ally, fans can be mounted high on walls, or
large, industrial-type fans can be mounted
on the ceiling or on the bottom chord of a
truss to continually distribute fresh air.
Grills in stall walls and doors can also
play a role in animal comfort. “Grills will
naturally enhance air circulation in a horse
barn,” explains Clark. “But this will not be a
‘quick fix’ for misguided ventilation systems.
Circulation of clean air — generated by an
exceptional building ventilation system —
through stall grills is the target to aim for”

Conclusion

To maintain optimum air quality, a stall
barn must have a ventilation system that
will eliminate excess moisture, heat, odors,
and ammonia and provide horses with
fresh, clean air. Work out ventilation sys-
tem specifics during the planning stage of
your builds so your customer can give their
horses the healthy home they deserve. FBN
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Horse

frends

or the Comfort & Delight of
Equines & Their Humans

M By Linda Schmid

rends may come and go, but

when the trend means great-

er function, you wonder if it

may become the norm. That

is the case with the new horse
barns that so often incorporate space
for people as well as horses. They are
multi-purpose projects, says Tim Noble,
who builds horse barns in Kentucky, the
“Horse Capital of the World”

Dennis Marion of Innovative Equine
Systems sees a change in the horse barns
people are building, too. “In some cases,
these changes have involved looking for
more modest designs for either primary
equine centers or secondary facilities for
overflow,” Marion said. This is because the
cost of building, like everything else, is up.

However, there is a surge in barns
that are created for both people and
horses. Noble said, “You might find that
a customer wants a facility that is part
horse barn, part garage, part party barn.
Horse people like to be near their horses,
so many request living space or lounge/
party rooms in the barn. Some owners
want a kitchen so the ladies can invite
their friends, sit and have coffee, and then
take their horses out”

As far as size, 36’ x 38’ to 60" x 72’ are
common. Tom Wondra, Chief Financial
Officer of Walter Buildings sees bigger
barns trending, with stalls that are 12’
x 12’ and 10-16 per building. Buildings
range from 36°-40’ x 96’ and often feature

Barn

steel panel roofing, he said.

Stained southern yellow pine is very
trendy for interiors according to Noble.
Wondra agrees. He states that the walls
and dividers will often be stained pine
in combination with white or steel liner
panels and ceiling panels which brighten
the interior considerably. Stalls are pine
with powder-coated metal accents.

“The purpose of the space dictates the
material,” according to Shannon Clark,
MWI Marketing Coordinator. “If you're
looking at tack room cladding, the options
are nearly endless. But what you will
often notice is a rustic-chic look to these
decorative spaces. Additionally, because
tack rooms display and store expensive
items, easy to dust (and/or wipe)
cladding is becoming more popular. This
helps in keeping an aesthetic, polished
appearance.”

Alicia Cahill, MWI Customer Service
Manager, said, “Unlike tack rooms, wash
bays are more utilitarian in nature, as they
are a designated space to clean (and to
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as stall windows.
PHOTO CREDIT LESTER BUILDING SYSTEMS, LLC

_ (LEFT) Innovative Equine Systems’
' new Alpine Stall Kits.

be kept clean). PVC interior wall panels
are often utilized for this application,
as they can be washed down and rinsed
after your animal leaves the space. They’re
lightweight, relatively inexpensive, and
come in large sheets, which can be
attached to stall walls for almost seamless
protection.”

Wash bays with hot and cold running
water, steel or PVC liners, and good
lighting are all in demand.

Marion sees keen interest in European
style stabling, so Innovative Equine
Systems has developed versatile Alpine
Stall kits for contractors to easily
provide these interiors, including stalls
and partitions as well as Dutch doors
and shutters. These heavy-duty design
elements deliver the look of sophisticated
European high-end facilities that is so
popular.

“We recently added the horse play
resistant MWI Vault Latch® with a secure
retention  system equestrian
offering, Clark said. “Sometimes, horses

to our




are just too smart for their own good, so
the latch sits nearly concealed at the top
of the stall. You just pull down on the first
grill bar to unhinge the latch — easy for
the owners, but not for the horses!”
Sliding doors for stalls are another
prevailing choice according to Wondra

and Noble, while Dutch doors
are in demand according to
Marion.

Dutch doors can have other
uses besides their traditional
use. According to Clark, “If
youre looking for a popular
window option, your best place
to look may not even have the
word ‘window’ in the name.
Bale and Dutch doors both
provide a functional window in
the back or side of a stall”

“Dutch doors provide the opportunity
to open the top only for a window or
the entire door for a run-out. They are
normally ordered with a safety gate to
keep leaners from damaging the doors or
themselves,” Cahill added.

“Those who aren't looking for a
whole door tend to like the bale doors
(approximately half the size of a Dutch
door). Like the Dutch door, they can be

opened for fresh air or closed to keep the
elements out,” said Clark.

“The bale door is commonly paired with
a window grill — another trending horse
barn product. This can be either hinged or
fixed to protect the door and the animal,
Cahill continued. “Both the Dutch door
or bale door can be produced with a cross-
buck or window option to provide either
complete enclosure or a vista when in the
closed position”

Some horse barns feature windows;
many owners opt for double hung
windows for ventilation with hinged
grates for easy cleaning. Wondra sees
them flying off the shelves.

People are very cognizant of the
comfort of their horses and it is easy for
a horse to get hurt, for instance they will
bang their hoof if anything obtrudes into
their path. Noble sees that many people
look for everything they place in the stall
to have rounded corners.

With comfort in mind, rubber pavers
bordered with concrete to hold them
in place are often the flooring of choice.
Rubber is better for shoed horses, but
many like concrete because it is easier to
clean. The solution for some is to have
stamped concrete that looks like plank
floors, while others have plain broomed
concrete installed, then they place rubber

o SN e

MWI Components’ Arcadian Sliding Doors,

Dutch Doors, Weathervanes, and Horse Stalls.
PHOTO CREDIT LESTER BUILDING SYSTEMS, LLC

mats over them for the comfort and
wellbeing of their horses.

Continuing the safety and comfort
considerations, lighting is usually LED;
like high, round hanging lights that are
out of reach in the bays or tube lighting,
completely enclosed for safety. LED is

MWI Components’
Vault Latch.

PHOTO CREDIT

MWI COMPONENTS

Grab & piall down
152 grill bar to
umnlatch

better than other lighting because if the
temperature is not steady in the barn, you
flip on the light, and it warms up fast, then
the light can blow up.

To keep the temperature steady, Noble
sees foam insulation going into the walls.

Clark sees a switch from traditional
insulation to foil insulation. “With regards
to clean air, foil insulation doesn’t release
harmful fibers or dust, thus eliminating
skin or airway irritations and providing
cleaner air;” Clark said.

Big fans are prevalent for ventilation,
like the ceiling fans from Big Ass Fans.
Place two 16-footers in a riding arena and
not one corner is un-aired, Noble says.

“Its all about color-matching for
ventilation!” said Cahill. “For example,
while white used to be the
only available option, many
industry  professionals  are
hopping on the color-match
trend with  color-matched
gable and wall louvers, as well
as color-matched ridge vents.
People are also adding bale
and Dutch doors to provide
additional through-ventilation
into a building and circulation
in and out of the enclosed stall
locations”

“While some ventilation products may
be ‘trending, one should always consider
ventilation needs over trending products.
Keep in mind, it’s ideal for the intake and
exhaust to be equivalent; however, if they
are not identical, a slightly larger intake
than exhaust is preferred. ... When it comes
to air exchange, nothing is ‘trendier’ than
an exemplary, build-specific, ventilation
system,” said Clark. FBN
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(1 Coatings, Paints & Stains

[ Coil & Coil Coatings

1 Other

EMAIL THE COMPLETED SHIELD
O WAILL

FORM & LOGO TO:

MEDIA LLC

missy@shieldwallmedia.com

TOOLS & MACHINERY
Metal Forming
(1 Brakes & Benders
(2 Roll Formers
(1 Decoilers, Recoilers, Tippers, Slitters
and Applicators
[ Material Handling & Shipping
(1 Software & Controls
Tools
[ Shears
(1 Tools
[ Safety & Fall Protection
[ Work Platforms, Cranes & Hoists
[ Other

SOFTWARE AND SERVICES

(J Associations & Other Services
(1 Design Software, Configurators and Visualizers
(1 Other

MAIL TO:
Shield Wall Media
ATTN: Missy Beyer
PO Box 255, lola, WI 54945


https://shieldwallmedia.com/2023-directory/
mailto:missy@shieldwallmedia.com

GET MORE INFORMATION ABOUT

PRODUCTS & SERVICES SEEN IN
THIS ISSUE. HERE'S HOW: =

If you are looking for more information from
companies featured in this issue, fill out this form.

Mail the completed form to us, and we will have those companies get in
touch with you. There’s no need to fill out multiple forms; we'll do the legwork for you.

Name (please print)

CHECK WHICH TITLE

Signature (required) APPLIES TO YOU:
Company U President
O Owner
Address U Partner
U General Manager
City State Zip (1 Sales Manager/Rep
U Engineer/Architect
Telephone ( ) U Vice President
. U Foreman
E-mail Date Q Installer
U Other

Please check one or more boxes to subscribe FREE/Renew for 3 years:
U Garage, Shed & Carport Builder Magazine ~ Q Frame Building News —  Metal Roofing Magazine

. : : - ; ; PLEASE CHECK THE PRIMARY
U Rural Builder Q1 Rollforming Magazine (A Roofing Elements Magazine 1 Metal Builder CATEGORY THAT DESCRIBES
[ would like to receive my subscription: 1 By Mail O Digitally YOUR BUSINESS:
U Check this box if you wish to receive our Construction Express enewsletter and offers from our partners. Dfru;:i:”[:aler’ Remodeler
Email address is required to receive enewsletter. .
1 Roofing Contractor
CONTACT NAME & EMAIL (OR) NAME & PHONE NUMBER ARE REQUIRED. O Metal Roofing Contractor
WITHOUT THIS INFORMATION WE WILL NOT PROCESS THE REQUEST. O Building Material Dealer/Distributor

1 General Contractor/Remodeler
U Manufacturer/Rep of Manufacturer

SELECT A MAXIMUM OF 5 COMPANIES BTG

Q) Construction Consultant/Engineer

TO REQUEST INFORMATION FROM: a Building Owner/DeveIoper
U Other (Please Specify)
Company Name: PAGE:
Company Name: PAGE: ENGAGED IN THE
FOLLOWING APPLICATIONS:
Company Name: PAGE: U Gutters/Accessories
U Institutional
Company Name: PAGE: O Residential
O Agricultural
Company Name: PAGE: Q Commerdal
| understand that by providing the above information | hereby A Industrial

consent to receive communication regarding my subscription

via US Mail, telephone, and e-mail sent by Frame Building News. Valid until November 30, 2022 FN AUGUST 2022

Send to: Barb Prill « P.O. BOX 255 e lola, Wl 54945; barb@shieldwallmedia.com
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ADVERTISING INDEX /

ASK THESE ADVERTISERS ABOUT THEIR PRODUCTS TODAY!

Company Page # | Company Page # | Company Page #
Acu-Form ......ccccoevvvevveeeen 5, 23 Hixwood......ccooereeereeeene 41 Planet Saver Industries........... 22
AIRAM Press Co Ltd............... 23 Innovative Equine Systems.... 21 Plyco Corporation................... BC
ASC Machine Tools Inc.......... 23 Leland Industries Inc................. 5 Post Protector.......ccccoeenne 13
Atlas Fasteners ...........cccuu..... 37 Marion Manufacturing............. 24 Reed’s Metals.......cccceecueennenee. 24
Bradbury Group, The.............. 23 Maze Nails .....ccoeveeeecieceees 9 Richland Laminated Columns..33
Direct Metals Inc............... 22, 23 Metal Exteriors......cccoeeeeeunenns 22 Rigidply Rafters..........c............ 39
DrlpStop Condensation Control Metal Rollforming Systems Ritchie Industries Inc................. 3
................................................ 5, 24 reereereereereennennenesnesnenesnennennenneenn D, 19 S5l 3D
Dynamic Fastener................... IFC MWI Components....................... 7 Safe-Way Garage Doors........ 22
E-Impact Marketing LLC ........ 22 Palram Americas.........c.c......... 17 Starwood Rafters..................... 33
Golden Rule Fasteners Perma-Column LLC............. 5,15 Stockade Buildings................. 23
............................................. 22, 36 Pine Hill Trailers....................... 22 Union Corrugating................... 23
Graber Post Buildings, Inc. ...... 5 Plain Communities Business United Steel Supply................ 23
Gregory Tube .....ccceceeecunennen. 40 Exchange.......cccoceeveeeeecceeenene 22 Wick Buildings .........ccceuu....... 41

Tell 100,000
subscribers about your /]fffﬂ
new product il

If your company has developed a new
product for builders or contractors,
email a new product announcement
to one of the contacts listed below
for possible publication in our
business-to-business magazines.

Cordless Finish "
KYOCERA SENCO 1y ™ Mol

W EAGLE GRIP Loc
HANDLE TOOLS
M

Include a clear, high resolution image of the product
(no logos or advertisements), along with a brief
description of your product and the problems it solves.

B DISPOSABLE
HARD HAT LINERS
N

performance

P 10 GaRAGE m strp
liners specifcall for harg SHED % CARPORT BUILDER | 06108 oV
NOVEMBER 2021

Submission is not a guarantee of publication. We reserve the
right to edit all submissions for content, length, and clarity.

h

ieldwallmedia.com

Metal Roofing Magazine; Roofing Elements Magazine; Rollforming Magazine: Karen K in — kar
Frame Building News; Garage, Shed & Carport Builder: Anthony Brass - anthony@shieldwallmedia.com
Rural Builder: Linda Schmid - linda@shieldwallmedia.com

GET GUARANTEED PLACEMENT BY ADVERTISING: Missy Beyer - missy@shieldwallmedia.com * 920-216-3007
Rufal GARAGE EHED-CARPORT = RP)/[E . ROOFING
Buiider BUIEDER MAMEBULINGG RroSHg Rolforming  ESriements

WWW.FRAMEBUILDINGNEWS.COM 51



mailto:karen@shieldwallmedia.com
mailto:anthony@shieldwallmedia.com
mailto:linda@shieldwallmedia.com
mailto:missy@shieldwallmedia.com
http://www.generalequip.com
http://www.nosweatco.com
http://www.eaglegripusa.com
http://www.nationwidecoatings.com
http://www.brassknuckleprotection.com
http://www.pyramexsafety.com

Series 92

HIGH-PERFORMANCE
ENERGY-EFFICIENT *

DOOR & FRAME
@ FULL PERIMETER
THERMAL[ 1 BREAK

The PLYCO 92 Series door system
delivers an energy-saving, easily
maintained steel door for commercial,
agriculture and residential applications
where thermal performance is critical while
boasting industry leading U/R values.

CORPORATION 800.558.5895 « plyco.com



https://www.plyco.com
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